
Tim James

What was your original role at Equititrust?
It was varied. I had to source borrowers, ascertain the value of  
their security property, and promote the company to investors. 
Now you only deal with investors?
Yes. You could say I’d rather be promoting than be promoted to. The 
precondition is that I’m promoting something I believe in. That may seem 
trite, but when you consider all the things that people market - the trivial, 
the homogenous, the downright shonky – my role has a certain luxury.  
What do you do for leisure?
I attempt golf regularly with Arthur Taylor from our lending division  
and Simon Smith, who is our IT Manager. I also like spending time 
with the family - particularly now the kids are older. I have a daughter, 
Hannah, who is five, and a son, Callum, who is three. My wife,  
Emma, teaches yoga. 
You once worked as a comedian...
Yes, I tried my hand. I had moderate success,  
winning the odd competition and getting some paid work. 
You no longer do it?
I outgrew comedy really. Besides, your joke writing must be  
prolific, which for me was comedy’s tyranny. People are happy  
to hear a song a hundred times, but rarely the same joke twice.  
When Paul McCartney starts strumming Mull of Kintyre, people  
don’t yell, “Come on mate, I’ve heard this one!”
How much longer will you be at Equititrust?
I heard recently that staying too long in the one job looks bad on  
a person’s CV. Variation of experience, it seems, is more valued  
these days than loyalty. I can only hope this sentiment changes;  
I plan on being with Equititrust for many years yet.

Tim, what was your original role at Equititrust?
I joined Equititrust in 1999 as a Credit Analyst. This was a newly created 
role, which involved preparing development cashflows and feasibilities, 
and assisting with the ongoing management of development deals. 
Because of my experience as an accountant, and as a valuer with HTW, 
I was able to quickly adapt to the role and evolve it. 
What elements of your job do you most enjoy?
I like getting to know my clients and assisting them with their goals. 
Helping them transform raw land into finished units, for example,  
and walking through the end product is particularly satisfying. 
The lending team is very experienced and works well collectively.  
It’s that teamwork, I suppose, that gives me the greatest satisfaction.
What is your preferred growth strategy for Equititrust’s lending? 
Slow and steady wins the race. By that I mean build volume 
incrementally as we continue to grow. I would like us to be able  
to offer a rate range to borrowers, although that will entail some 
cheaper cost of funds.
You’ve recently become a father again?
Yes, my wife Amber and I have two girls – Lili who is four and  
Ella, our new one. I enjoy them and, at my age, two is ideal.
What do you do to relax?
Surf and play the odd game of golf. No such luck lately though – 
Amber’s had me renovating the house. These days, my most  
relaxing times of the week are when I’m driving to and from work! 

Getting to know us... 

If you’re an Equititrust investor, you’ve probably 
spoken with him. In a company packed with loyal 
workers, he’s the fifth longest-serving employee. 
But when did Ross Janetzki start with Equititrust? 
In late ‘93; Paul Keating was Prime Minister, Allan 
Border was the Australian cricket captain and petrol 
was under 60 cents a litre. And it makes him feel 
old. Sure, Sonny Bill Williams was playing Rugby 
League, but it was for the Under 9s in Auckland.

He was the dux of his school, he has degrees in 
Accounting and Property Valuation, and has real-
world experience in these disciplines. He was 
perfectly credentialled to mature into his role as 
Director Lending of Equititrust.

An Interview with Andrew & Phil Denton

The Denton brothers are literally big developers. 
As towering seventeen-stoners, neither would 
seem out of place in the Bronco’s forward  
pack. But you’re more likely to find them on 
paddocks that flank beaches than bleachers. 
With grassroots beginnings in Sydney, they’re 
now the big boys in subdivisions in Queensland.

How did you first get involved in property development?
We both started out in the construction industry as apprentices.  
As we moved through the ranks it was a natural progression  
for us to become developers.
What was your first project?
Our first project was a 10-lot subdivision in West Pennant Hills –  
a suburb in the North West area of Sydney.
You have made land subdivisions a speciality – why?
For us, land subdivision is less risky than building dwellings.  
The final product is brought to market more quickly.  
Land subdivision also has the ability to be staged,  
based on current market conditions.
What are the key components to successful land subdivision?
Buy well, buy well, and buy well!

Though Sydney based you prefer to operate substantially  
in Queensland – why is that?
The property market is stronger in Queensland; this together  
with the ability to purchase the raw land at a cheaper price than  
in Sydney makes a development in Queensland much more 
profitable. Also, holding costs are reduced as a result of the  
ability to purchase well.

How many potential lots in planning and development do you have? 
All told, over 2000 lots in Nambour, Hervey Bay, Mackay and the 
northern Gold Coast corridor. 

What do you most enjoy about land development? 
We enjoy construction and creating something out of nothing.  
We really enjoy creating communities out of rural land.

How do you see the Queensland market? 
We see the Queensland market strong for the next four years  
as a result of the increased migration to Queensland and the  
mining growth.

And finally, why Equititrust? 
Equititrust is easy to deal with; they have always been willing  
to work with us to find a solution that meets our finance needs.  
We have direct access to the directors and other employees who 
are able to make decisions quickly. This open line of communication 
takes the hassle out of development finance.
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